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Finishes a Great Season
By Ken Johnston C.S.P.

BURFORD YOUTH SOCCER

After finishing on top in the under fifteen
Girls’ Division in the Twin Rivers Soccer
League, the girls went on to the year-end
tournament. The first game in the tourna-
ment went on to the final minutes in a o
- o tie, but a goal in the last few minutes of
play knocked our team into the B division.
The girls won the next game with a score
of 1-0. This put them in the final game,
which was against the second highest-rank-
ing team of the season. The game ended
in a scoreless draw and it was decided
on a shoot-out. After the first five players
of each team shot, we were still tied with
each team scoring three goals. It was not
until after the seventh shots that our team
managed to take the sudden death victory.
It was a nice finish to a great season that
saw the team end with a record of twelve
wins, two losses and a tie.
Congratulations to the girls!

SIMCOE SEALS

Two members of the Simcoe Seals, sponsored
in part by Becker Acroma, dominated at
The Special Olympics Canada 2006 Sum-
mer Games in Brandon, Manitoba this
summer. Laura Waite and Ashley Haskett
each brought home three medals from the
games. Laura received two bronze and a
silver for her efforts, and Ashley returned with
three gold from her events. These medals
and the points earned will provide these
swimmers a good head start in qualifying
for the provincials.

Becker Acroma is pleased to encourage
local youth to realize their potential to
fulfill their dreams. To strive to be the best
- It’s in our nature.

By Ken Johnston C.S.P

Rosati Specialties LLC.: Millwork and flat panel
finisher.

Location(s): Clinton Township, MI

Employs: Ten people.

Sales / Distribution: Nationwide

Length of time partnered with Becker Acroma:
Six + years

Don Rosati created Rosati Specialties to service
the needs of local mill working businesses. Don
recognized that there was restricted access to
finishing for these smaller shops, and thus he
saw an opportunity to solve that problem. Since
its foundation, Rosati Specialties has focused on
providing exceptional quality, raising the bar
through a system of continuous improvement.

When Rosati Specialties started, Don contacted
Becker Acroma and began using Becker Acro-
ma’s product line right away. In the meantime,
Don was constantly researching and trying the
competition’s product line to find a package
comparable to what Becker Acroma had to of-
fer. Don says, “...like I do with everything else,
I research to make sure we are using the right
stuff and we did a full circle all the way back
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to Becker’s”. When asked, what was the num-
ber one thing that the others did not offer, Don
replied, “the level and quality of service provid-
ed”. From the very beginning, when Rosati Spe-
cialties was hand spraying, Don was looking at
ways to streamline his process though automa-
tion. An in-depth analysis of Rosati’s custom-
er’s needs led Don to invest in a single roll coat
unit. This allowed Rosati to increase the pro-
duction of a large amount of panels in a short
period of time. Don says that the majority of his
business is flat panels, which has allowed him
to expand his roll coating abilities to include a
one-pass line with stain capabilities. Over time,
he has moved from being primarily millwork
focused to expanding to other markets.

Don is looking towards the future, expand-
ing his market share while maintaining the
company’s commitment to providing the best
wood coatings solutions to Rosati’s customers.
No doubt he will accomplish this and Becker
Acroma will be there to support him. Rosati
Specialties relies on the benefits received from
the new product development in the UV line of
Becker Acroma’s product palette. Don is look-
ing forward to further savings in time and ma-
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